TEN STEPS TO DOING BUSINESS 

WITH 

THE DEFENSE LOGISTICS AGENCY
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1.  To do business with DLA, vendors need a DUNS number

To apply or look up your company’s number go to the following web address: http://www.dnb.com/US/duns_update/index.html
2.  Vendors must register in the Central Contractor Registration 

All vendors must have a CAGE code (Commercial and Government Entity)  If you do not have a CAGE code, one will be assigned to you when you complete the CCR registration.  This registration must be updated annually before the expiration date.  http://www.ccr.gov/
Be sure to completely fill out the CCR Application, include every business classification that applies to your company, such as: Small Business, Women-Owned Small Business, 8A, HUBZone, Small-Disadvantaged Business, etc.  If you need further information on this please visit the following web address: http://www.sbaonline.sba.gov/index.html
3.  Vendors must have Fax, Email, or Electronic Data Interchange Capability

4.  Search the Commodities Purchased by the Defense Logistics Agency

The following link provides a complete listing of all Federal Supply Classes that DLA manages, and the specific center that purchases the items.

http://www.supply.dla.mil/build_fscname.asp


5.  Match your company’s capabilities to the Federal Supply Classes listed and Identify which center(s) you can do business with.

6.  Register on the DLA Internet Bid Board System

https://www.dibbs.bsm.dla.mil/

7.  Perform a Request for Quotation (RFQ) Search to find opportunities to sell to DLA.  

Select RFQ search under the heading “solicitations” or go to the following link:  https://www.dibbs.bsm.dla.mil/RFQ/
8.  RESEARCH

There are many topics you need to be familiar with before selling to the Defense Logistics Agency a few areas are:  

Military Packaging 


Inspections


Bidsets and Drawings


Specifications


Federal Acquisition Regulations and Clauses


Master Solicitation


Socio-economic Set-Asides

To learn about the categories listed above please read the “Frequently Asked Questions” on the DIBBS homepage.  Also, it is strongly recommended that you take our course “Doing Business with the Defense Logistics Agency - An Overview for New Vendors” prior to starting.  You can find the course in the following web address.  http://www.dla.mil/db/Small%20Business%20Vendor%20Course.pdf
9.  Submit your quotes on the internet bid board system.

Make sure to submit your quote form prior to the solicitation closing date.  The computer will notify you via email if you are the awardee, there will also be a link to your order embedded within the notification.  You can perform an awards search on the DIBBS homepage to determine the outcome if you are not sent an email response.

10.  Market your company to the appropriate center.

Each center has socio-economic goals for the following categories:

Small Business

Small Disadvantaged Business and 8A

HUBZone

Women-owned Small Business

Service-Disabled Veteran Owned Small Business 

Your success helps us achieve our goals.  There are some set-asides available in different categories as well, so market yourself to the location(s) you want to do business with.

DSCC-DEFENSE SUPPLY CENTER COLUMBUS 

3990 EAST BROAD STREET 



COLUMBUS, OH 43213-1152





TEL: (614) 692-3541 or 1-800-262-3272


Web Site:  www.dscc.dla.mil
(Spare parts for Land based vehicles, Maritime

 items,  Missile components, Electronics)

DSCR-DEFENSE SUPPLY CENTER RICHMOND


8000 JEFFERSON DAVIS HWY


RICHMOND, VA  23297-5124


TEL: (804) 279-3287 or 1-800-227-3603


Web Site:  www.dscr.dla.mil
(Aviation)

DSCP-DEFENSE SUPPLY CENTER PHILADELPHIA


700 ROBBINS AVENUE


PHILADELPHIA, PA  19111-5092


TEL: (215) 737-2321 or 1-800-831-1110


Web Site:  www.dscp.dla.mil
(Food, Clothing, Medical, General and Industrial Supplies)
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